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When posting anything on social media you want to build value in the 
post. Never post just a link to Facebook. In the body of the post be sure 
type something that will capture the attention of your audience. 

If you are coping a link and sharing it to Facebook, make sure that after 
the image has been fetched to delete the URL in the body of the post. 
This will make it look more professional. (If you are sharing it from Build-
A-Brand you won't need to worry about this.)

Always try to add your customer on Facebook. You can add them before 
you sell them a car or after, just add them. Tag your customer in the 
review when you are sharing to Facebook. Be sure to say you are at your 
dealership, you will have an option to add the location when posting. 

Use your unique #’s and other #’s relevant to your post. Stay consistent 
with your #’s you use. This will make it easier for people to find you.

When people comment or interact with your posts be sure to engage with 
them. You need to comment back to every comment, don’t just say 
thanks or have a short response. You want to replay and then ask them 
another question to get them to respond. This is where you will start 
getting true engagement. 

True engagement is what Facebook calls “meaningful interactions”.

Comments, Replies, Likes, and Shares drive meaningful interactions.

Pro Tips When Posting On Social Media
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1st time sharing your website
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Hey everyone! I am excited 😁 to announce that I have my own website! 
As a take my career to the next level, I wanted to stand out from the rest 
of the salespeople around me. 

My website will allow you to easily shop our dealership's inventory with 
no pressure at all. You can read recommendations from my clients. You 
can read and watch helpful blogs/vlogs about topics in my industry. 
There is also a place where you can download my app.😎

YUP, that’s right my app! It is a web-based app that you download from a 
link you get via text. The app makes it easy for you to download 
brochures, download owners’ manuals, shop inventory, and even 
calculate your payments all in one place! 

I would love to get your feedback on what you like about the website. 
Also, if you have any ideas on a blog/vlog you would like me to make, 
put it in the comments below! Thank you for your support a link to my 
website is in the comments below!👇👇

The text in blue is your call to action!

Encourage your family and friends to comment on the post. You want to 
try to get to 10 comments with in the first 30 min. Make sure your post 
is public so that everyone can see it. 

First thing you want to do is to post your URL in the Facebook texts 
box. Once it fetches the preview delete the URL text and the 

preview will stay. Then copay and past the text below. You can 
change the text below if you would like!



Sharing your website
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Sharing your website with people is the best way to drive traffic. There are 
many ways you can do this, lets look at this example from Clinton Becker.

• If you notice Clinton starts the post of by selecting the option that he is 
excited. Starting off the post with positive energy. 

• Clinton then says that he is back tomorrow, and he is ready to serve, a great 
way to keep your audience posted on what you have been doing and what 
you are about to do. 

• Clinton then asks two questions that help him funnel the people that will 
engage with it. 

• Lastly, for the people that answered yes to the questions, Clinton provides a 
solution, provides his number, and even has a clear call to action. 



Referrals are the bread and butter to my business! As my friend and family, you 
can make easy money just sending people to me to buy a car. When the person 
you refer buys a car, I will give you $100! 

So if you send me 5 people that buy every month that is an extra $500 in your 
pocket! If you are a local business and accept referrals, I want to help you out 
and send you referrals! 

This is how easy it is to make $100 sending your family and friends to me to by a 
car. Just follow the link to see how EASY it is! Thank you for your support! 

Referral Post
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You Can Copy & Past The Text To Use On Your Post!



3 things just got 10x easier for you!

1) Shopping for a car
2) Making extra cash just sending friends to buy a car
3) Scheduling your cars service

It's 2020 who uses paper cards anymore? Just kidding there is a time and 
place for a traditional card but in this day in age have a digital business card 
makes everything so easy! I wanted to share my digital business card with all 
of you. You can easily shop cars with NO PRESSURE, calculate payments, 
download brochures, schedule service appointments, even make extra cash 
when you send people to me and they buy a car!

Download my card today and see why my clients enjoying purchasing a car!

Digital Business Card
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You Can Copy & Past The Text To Use On Your Post!



When you are sharing a review to Facebook there are a few things that 
make good practice. For example take Ambers customer review below. 

1) Notice Amber tags her customer in the post and even says she is at 
her dealership. You should always add your customers as friends on 
Facebook. 

2) Look at the body of the post. Notice Amber is congratulating here 
customer and tags him. Amber then gives a brief background of her 
customer and thanks him for his service. 

3) Amber ends the post with reminding everyone to ask for here and 
she uses her unique #JustAskforAmber so they can easily find her.

Customer Review Post
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Inventory Post
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Sharing inventory is a great way to show your circle of influence what 
you have at your dealership. 

Your dealership already pays someone to take photos of your vehicles, 
this will allow you to save time and look professional all at once. Each 
day find a vehicle that you want to highlight and share it. 

Check out the example below from Amber.



Blog Post From Content Library
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If you don’t know what to post just remember you have a content library 
filled with post that you can use every day! Look at the example below 
from David Weaver aka David The Dream Weaver. 

Notice how David builds a relatable experience that we all can relate 
with and then explains that he has a couple of ways to tackle the 
problem, providing a solution to his audience. 

We highly recommend that you change the stock image with an image of 
you expressing what the blog is about. You will see better engagement 
when you are in the image! 



Blog Post You Create

10

Creating a blog or vlog is a great way for you to share your opinion and 
expertise in your field with your audience. There are 100’s of features 
you could blog/vlog about on every car. Share local events going on in 
your area. How to videos. Comparison videos example Honda Civic vs 
Hyundai Elantra. 

Check out this great example from Trent Nichols, The Number 1 Rated 
Salesperson on Dealer Rater, creating his own blog in Build-A-Brand. 

Look at the thumbnail on the post, it captures your attention. Notice 
that Trent uses #’s and even says he is @TucsonSubaru, this makes it 
easier for people to find him. The title is great because it captures your 
interest.

CLICK HERE to see the full blog

https://www.askfortrent.com/blog/what-can-the-stock-subaru-ascent-actually-do-off-road-37758


MEME Post
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Sharing MEME’s is a great way to post something funny, educational, 
interesting on social media and still provide your contact info in a 
professional way. There are 100’s of MEME’s for you to choose from and 
even 5 signature graphics that you can attach on the MEME. 

Once you have selected the MEME and add the signature just press 
download. If you are on a computer, it will be in your downloads folder 
or it will ask you where you want to save it. If you are on your phone it 
will download and then you will need to open it and save the image to 
your phone. Once you have the image downloaded just post it on social 
media.


